
▪ Physical damage to the venue
▪ Unavoidable travel delay
▪ Adverse weather
▪ Death, disablement and disgrace
▪ Breakdown of transmission or 

broadcast
▪ Death to a named family member
▪ Major illness or mental health 

crisis

The business manager of a major 
summer concert series was concerned 
with the potential loss of revenue if one 
or more concerts could not take place. 
The Balaban Group placed a non-
appearance and event cancellation 
policy with a benefit of $10,000,000, an 
amount equal to projected gross 
revenue.

DISCLAIMER: The Balaban Group, LLC is a licensed insurance producer. All products are offered pursuant to the excess and surplus lines laws of each 
individual state and must be placed through a properly licensed excess or surplus lines broker.  These products are not available to the general public, and 
this document is intended for licensed insurance broker use only.  Nothing in this communication constitutes an offer, inducement or contract of 
insurance. Financial strength and size ratings can change and should be reevaluated before coverage is bound and periodically thereafter.  Not all 
products are available in all U.S. jurisdictions.

310-450-7575

https://balaban.com/

Mark Balaban

Mark@balaban.com

Zach Wolkstein

Zach@balaban.com

Planning and executing successful live entertainment events 
involves considerable investments of time, money, and effort. 
Unfortunately, unforeseen circumstances such as natural 
disasters, adverse weather, venue damage, or unexpected 
travel delays affecting key performers can threaten the 
success of your events.

At The Balaban Group, LLC, we recognize the potential impact 
of unforeseen circumstances that can disrupt events and 
diminish profits. Our expertise lies in providing comprehensive 
contingency coverage to safeguard against these risks, 
ensuring financial protection in the face of event cancellations 
or non-appearance scenarios. 

Partner with us to mitigate potential losses and secure the 
success of your events.
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